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CLIENTS FIRST BUSINESS SOLUTIONS NAMED TO 2008 MICROSOFT DYNAMICS INNER CIRCLE
Microsoft Honors Clients First for Outstanding Customer Commitment and Sales
Achievement

HOLMDEL, NEW JERSEY — JULY 8, 2008 — In acknowledgment of exceptional service and sales
performance, Clients First Business Solutions has been named to the 2008 Microsoft Dynamics Inner
Circle.

The elite group recognizes outstanding partners whose sales achievement ranks them at the top echelon
of the Microsoft Dynamics global network of value-added reselling partners. This recognition came
during the Microsoft Worldwide Partner Conference 2008 in Houston.

“The Inner Circle achievement recognizes Clients First’s standing as a top partner for Microsoft
Dynamics,” said Doug Kennedy, vice president, Microsoft Dynamics Partners. “This award is a direct
result of the positive relationships that Clients First has developed with our customers as well as their
commitment to delivering top-quality solutions.”

“We are very proud of this achievement, “said Sheldon Kralstein, President and CEO of Clients First.
“We strive to offer our clients robust solutions to their everyday business challenges, while at the same
time limiting the disruption to their daily operations and providing a quick return on their investment.
We believe strongly in the Microsoft Dynamics suite of business solutions, and are proud to have them
as part of our offering.”

With 8 offices located throughout the continental United States, Clients First is able to help customers at
local and national levels increase control, streamline processes and improve their businesses. With
proprietary industry specific add-ons and an extensive understanding of the Microsoft Dynamics suite,
Clients First is able to offer practical, first-class solutions and unparalleled service.



“We measure our success by the success of our clients.” says Kralstein. “The fact that we’ve made it
into the Microsoft Dynamics Inner Circle for 2008 means we’ve done our job right, and have helped our
clients succeed. That’s the reason we do business. We are really pleased to continually offer exceptional
value, and exceed client expectations with products from Microsoft Dynamics.”

About Clients First

Clients First helps medium sized enterprises select and implement top of the line financial and business
management solutions. Clients First focuses on the Manufacturing and Distribution sectors, as well as in
the Consumer Packaged Goods, Fashion, Lumber, and Professional Services industries. Clients First
prides themselves on the ability to help clients select the best solution for their unique business needs,
by analyzing the current technology environment and making recommendations based on the desired
business results. Clients First has offices in New Jersey, Texas, California, Ohio, Tennessee and Alabama.
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